
All Learning Center articles are general summaries that can be used when considering your financial future at various life stages. The information presented is for educational purposes and is 
meant to supplement other information specific to your situation. It is not intended as investment advice and does not necessarily represent the opinion of Protective Life or its subsidiaries.

Learning Center articles may describe services and financial products not offered by Protective Life or its subsidiaries. Descriptions of financial products contained in Learning Center articles are 
not intended to represent those offered by Protective Life or its subsidiaries.

Neither Protective Life nor its representatives offer legal or tax advice. We encourage you to consult with your financial adviser and legal or tax adviser regarding your individual situations before 
making investment, social security, retirement planning, and tax-related decisions. For information about Protective Life and its products and services, visit protective.com.

Companies and organizations linked from Learning Center articles have no affiliation with Protective Life or its subsidiaries.

Protective and Protective Life refers to Protective Life Insurance Company (PLICO) Brentwood, TN and its affiliates, including Protective Life & Annuity Insurance Company (PLAIC) Birmingham, AL. 
    

WEB.2484639.02.21

Want more information about preparing for the future? Visit the Learning Center on protective.com for articles, videos and expert insights on 
budgeting and saving, retirement planning, life insurance and more.

 protective.com

About Protective Life Insurance Company

Founded in 1907, Protective Life Corporation (Protective) is on a mission to help more people achieve protection and security in their lives. 
Across its life insurance, annuity and asset protection solutions, the Company helps more than 12 million people protect what matters most. 
Protective’s more than 3,500 employees put people first and deliver on the Company’s promises to customers, partners, colleagues and 
communities — because we’re all protectors.
*Use of the MONY Marks is under license from AXA Financial Inc and its affiliates.
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1 in 3 
people

say they do not have 
enough life insurance1

Top 3 reasons people buy life insurance:2

39% Replace income 18% Pay off mortgage 18% Transfer wealth

1/2

40%
of insured people wish 
they had purchased their 
policies at a younger age1

Half of the population estimates the 
cost of life insurance at more than 
three times the actual cost.

If the primary wage earner passes away, 44% of 
consumers surveyed reported that they would feel a 
financial impact within six months and 28% within 
one month.1

5 facts about life insurance
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